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You're in sales. Whether you call it persuasion or sharing, it all boils down to the same thing: Your

aim is to get other people to accept you, your product, or your idea. Within this audiobook are

hundreds of ideas and essential sales phrases for doing just that. Tom Hopkins is unique in that he

won't teach you any strategy that he hasn't proven to work successfully in real-life selling situations.

One single strategy alone has tripled the sales volume of many listeners. That's why the book is

recognized as a timeless classic 35-plus years after its first printing. Imagine knowing the words, the

lines, the techniques, the closes, and the tactics of the top 5 percent of salespeople in America!

Sixteen words of sales jargon never to use with a potential client Seven buying signals that tell when

someone is ready to buy A simple strategy for finding qualifying leads rather than wasting time with

nonbuyers Five keys to overcoming rejection and becoming fearless Sixteen word-for-word closes -

exactly how to ask for the sale Considered the number-one resource for mastering closing skills,

there's no hype or theory here, just proven, effective how-to and practical selling skills to help you

increase your sales volume immediately. The answers to nearly every sales objection are literally in

your audio library. This audiobook with accompanying PDF workbook will save you the time it took

Tom to master the art of selling.
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I love this book! It has been especially helpful in my job. Its great if you work at a sales job and you

want to increase your sales!! It has definitely helped me increase mine. Its a must read for sales

people and if you wish to start a business



I am an original owner of the cassette program and workbook. After 15 years I've updated it to the

CD version. Tom Hopkins is a master seller. The Kindle version is so I have the information close at

hand when needed. Tom offers excellent suggestions, memory items and phrases, gives many

examples of how to use the suggestions and memory items, and this a an excellent backup on

Kindle.

I'm a Realtor and had heard about this book while reading a book on guerrilla marketing. I was

hooked from the start.The techniques are practical and if put to use and practiced I don't see why

anyone can't succeed in any sales arena. I've committed mastering one technique at a time as I'm

new to real estate but not to sales at all. Tom also recommends reading this book once a year. I will

definitely do that to pick up on things I may have missed.Anyone serious about mastering and being

successful in sales? I highly recommend.

Very informal book on how to truly master the art of selling. Tom Hopkins goes into incredible detail

about how to sell anything by using his many tactics and closes. It took me quite a while to read but

i did not quit because every page had something of value to take from it. Keep your highlighter

handy!

Needs some tiny updates, but overall a great book on the timeless art of 'selling' whether its your

ideas, your product, or some other value that can be brought to overs. Well worth the read, and a

great one to read more than once.

As a sales book author myself, I'm always looking for the great sales ideas that I can share with my

students and clients.This book by Tom Hopkins was the first sales book I ever read that really

covered the entire art of selling for me. It changed how I sold.I got my first copy of How To Master

The Art Of Selling in 1981. At the time, I was doing well, selling vacuum cleaners in

peopleÃƒÂ¢Ã‚â‚¬Ã‚â„¢s homes. I remember buying the book in a bookstore (remember those?)

and reading it over a long weekend.The book changed everything about how I sold. Sure, I knew

some closes, I had a way to prospect, and I knew how to demonstrate my product. But this is the

first time I was seeing all this written down in a comprehensive book. A serious study of the

techniques of selling. The book drew me inÃƒÂ¢Ã‚â‚¬Ã‚Â¦I was engaged.There have been several

editions of this book. I was reading the first edition, in hardback. But the newest edition is the 2005



version. There are updates, and so IÃƒÂ¢Ã‚â‚¬Ã‚â„¢m going to review the 2005 version.Hopkins

gives a short introduction about the profession of selling; Why itÃƒÂ¢Ã‚â‚¬Ã‚â„¢s a great and

honorable profession, and the advantages of seeking out a career in sales.A large chunk of the

book is invested, wisely I think, in asking questions. Some of this is Qualifying. And I have to admit,

this is where the book helped me the most. What questions do you ask to make sure that you are

talking to the right person. What questions do you ask to make sure that they have the

moneyÃƒÂ¢Ã‚â‚¬Ã‚Â¦and the ability to buyÃƒÂ¢Ã‚â‚¬Ã‚Â¦before you even start your

presentation. The technique of ÃƒÂ¢Ã‚â‚¬Ã‚Å“Bracketing up for moneyÃƒÂ¢Ã‚â‚¬Ã‚Â• I took

directly from the first edition of the book, used it word for word, and I saw a huge jump in my closing

percentage.He spends time on ÃƒÂ¢Ã‚â‚¬Ã‚Å“Tie DownsÃƒÂ¢Ã‚â‚¬Ã‚Â•, which are ends of

sentences, that turn the sentence into a question, and gather agreement from the prospect.

IÃƒÂ¢Ã‚â‚¬Ã‚â„¢ve used these in my selling, and find that they help hold the

prospectÃƒÂ¢Ã‚â‚¬Ã‚â„¢s attention. But if you use them more than a few times, they become

obvious and irritating. Just use them in moderation.There is a section on how to see rejection. This

is a series of views on how to see rejection. The work comes from the book Anatomy Of A

Salesman by Art MortellÃƒÂ¢Ã‚â‚¬Ã‚Â¦which is a great book by itself. And I wonder why it

isnÃƒÂ¢Ã‚â‚¬Ã‚â„¢t a best seller. It takes the fear out of prospecting. It also helps overcome the

fear of rejection. The techniques in this section work. IÃƒÂ¢Ã‚â‚¬Ã‚â„¢ve used them in my own

life, and they helped me get over my fear of rejection.The section on non-referral prospecting is

revealing. There are several places to find perfectly good prospect, before you ever ask for referrals.

These sources are covered nicely in the book.The real strength of this book are the sections of

types of questions, that lead to a close, and the closing questions themselves. Although I

donÃƒÂ¢Ã‚â‚¬Ã‚â„¢t use these in their presented form, you can learn a lot by reading the

questions, and knowing why you should ask them. I wonÃƒÂ¢Ã‚â‚¬Ã‚â„¢t spoil it here, but the

closes presented are strong stuff. This is old school closing, from a master of the craft.The section

on referrals is weak, but I imagine itÃƒÂ¢Ã‚â‚¬Ã‚â„¢s because the author wants to appeal to

salespeople in every field, and so he leaves out techniques that are only going to apply to a few

businesses.Do I use these techniques today? Not so much. My selling is pretty advanced, and my

prospecting method makes the selling pretty easy. But for salespeople who

havenÃƒÂ¢Ã‚â‚¬Ã‚â„¢t taken serious sales training? This book is a goldmine. And everything

taught in the book works.I remember the end of that weekend in 1981. That week, I put what I

learned to use, and saw my sales increase dramatically. Buy then I was already doing much of what

was in the book. But the book taught me why I was doing it, and it helped me polish my



methodology. And a few techniques, I learned for the first time, right from the book, and used them

as is for a few decades.A must for any sales personÃƒÂ¢Ã‚â‚¬Ã‚â„¢s library. This is a book you

study.

my boss gave me this book when i was struggling with sales his instructions were to leave it

somewhere and read it in bits .i left it in my bathroom and read it on the throne . my sales doubled

the first month and i never had an easier time closing customers . tom taught me how to stay out of

my own way and allow the customer to buy my product (for their reasons not mine)

Excellent.

Making Money at Home: Methods to Make Money with Drawing Portraits: How I Made More than

$50,000 Selling Art Online and Offline (Ways to Make Money with Art, Selling Drawings) Master

Planning Success Stories: How Business Owners Used Master Planning to Achieve Business,

Financial, and Life Goals (The Master Plan Book 2) Sales: Master The Art of Selling - Networking,

Time Management & Communication (Productivity, Close the Sale, Goal Setting, Charisma,

Influence People, Trump, Cold Calling) Straight Line Selling: Master the Art of Persuasion,

Influence, and Success Way of the Wolf: Straight Line Selling: Master the Art of Persuasion,

Influence, and Success How to Master the Art of Selling The Way of the Wolf: Straight Line Selling:

Master the Art of Persuasion, Influence, and Success From Zero to Hero: How to Master the Art of

SELLING CARS Selling Fine Art Photography: How To Market Your Fine Art Photography Online

To Create A Consistent Flow Of Excited Art Buyers Who Love What You Do FBA: Complete Guide:

Make Money Online With  FBA: The Fulfillment by  Bible: Best  Selling Secrets Revealed: The  FBA

Selling Guide The Complete Guide to Option Selling: How Selling Options Can Lead to Stellar

Returns in Bull and Bear Markets, 3rd Edition (Professional Finance & Investment) FBA: Complete

Guide: Make Money Online With  FBA: The Fulfillment by  Bible - Best  Selling Secrets Revealed:

The  FBA Selling ... , fulfillment by , fba Book 1) Unlabel: Selling You Without Selling Out Selling to

the C-Suite: What Every Executive Wants You to Know About Successfully Selling to the Top

(Business Books) Ecommerce:  FBA - Step by Step Guide on How to Make Money Selling on  |

Shopify: Step by Step Guide on How to Make Money Selling on Shopify Selling Secrets: How to

Make an Extra $1K - $10K a Month Selling Your Own Products on Buying & Selling Antiques and

Collectibles on eBay (Buying & Selling on Ebay) Etsy: Ultimate Etsy Strategies For Selling Crafts

Online (Etsy, Etsy SEO, Etsy business for beginners, Etsy selling Book 1) How to Survive and

http://privateebooks.com/en-us/read-book/01zd1/how-to-master-the-art-of-selling.pdf?r=TN4AxI%2F5ZnEti1ksXjjXt1BBqOVdbeT%2FbX0RkyNnVFc%3D


Prosper as an Artist: Selling Yourself Without Selling Your Soul Selling Without Selling Out:

Dialogues About the Human Condition 

https://letty-ramo.firebaseapp.com/contact.html
https://letty-ramo.firebaseapp.com/dmca.html
https://letty-ramo.firebaseapp.com/privacy-policy.html
https://letty-ramo.firebaseapp.com/faq.html

